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Introduction (Eric Hackel, Vice President, Deutsche Bank)
Good morning everyone – this is Eric Hackel from Deutsche Bank. We are very excited to announce the
de-SPAC transaction between Gores Holdings VI and Matterport Inc. Thank you for joining our
announcement call today. Before we begin, I would like to remind everyone that our remarks contain
forward-looking statements and we refer you to slides 2 and 3 of the accompanying investor presentation
for a detailed discussion of these forward-looking statements and associated risks. With that, I would like
to introduce today’s speakers: Alec Gores, Chairman of Gores Holdings VI, Mark Stone, CEO of Gores
Holdings VI, as well as RJ Pittman, CEO of Matterport, Jay Remley, CRO of Matterport and JD Fay, CFO of
Matterport. I will now turn our conference over to Alec Gores, Chairman of Gores Holdings VI.
Opening Remarks (Alec Gores, Chairman and CEO, Gores Holdings VI)
Thank you, Eric and good morning everyone. I would first like to thank you all for joining us today. We are
really excited to share with you the proposed business combination between Gores Holdings VI and
Matterport.
Gores Holdings VI set out to find a partner with a strong growth profile and high quality management
team with an attractive valuation proposition, and we believe Matterport fits these criteria perfectly. This
transaction represents the sixth de-SPAC business combination for the Gores platform, and we view this
as an incredible opportunity to partner with a company that has massive long-term growth potential, a
truly differentiated product and sustainable competitive advantages. Matterport is the clear market leader
of spatial computing - the gold standard in 3D data capture, collaboration, and analysis. We look forward
to supporting the company as it becomes the digital platform for the built world.
Now, I would like to hand over the presentation to Mark Stone to provide further detail regarding the
transaction terms and highlights.
Transaction Highlights (Mark Stone, Senior Managing Director, Gores Holdings VI)
Thank you, Alec. For those of you who saw the press release this morning, we filed a detailed investor
presentation that provides an overview of both Matterport and the transaction.
Matterport has been leading the digital transformation of the built world - a $230 trillion asset class - for a
decade. Matterport’s unrivaled software and data platform allows customers to accurately and efficiently

digitize physical space -- and the company is only just beginning to tap its massive, unpenetrated $240
billion addressable market. The company is led by a world-class management team with significant
large-scale platform experience in CEO RJ Pittman, CFO JD Fay, and CRO Jay Remley. We’re excited to
partner with them as we bring Matterport to the public markets.
The combined company will have an estimated pro forma enterprise value of $2.3 billion and an equity
value of approximately $2.9 billion at closing. Matterport will receive $615 million cash to fund growth,
and stockholders will receive approximately $291 million in rollover shares at closing. Cash proceeds
raised will consist of Gores Holdings VI’s $345 million of cash in trust, as well as $295 million in fully
committed PIPE proceeds, done at $10.00 per share and led by high quality institutional investors
including Tiger, Senator, Dragoneer, BlackRock, Fidelity, Miller Value, and Lux.
Matterport’s pioneering technology has set the standard for transforming buildings into data and they
continue to raise the bar for the future. Their unrivaled spatial data library has proven to be a durable and
evolving competitive advantage, taking property insights and analytics to new highs. The company’s
attractive unit economics deliver a profit margin today, positioning Matterport to invest in growth and
scale existing markets. With strong revenue growth projected for years to come, we are excited to
support the company as it enters the public markets.
Please stay tuned as Gores Holdings VI will file a preliminary proxy statement in connection with the
proposed business combination with the SEC and will mail a definitive proxy statement and other relevant
documents to its stockholders. The proxy statement will contain important information about the
proposed business combination which is subject to the approval of Gores Holdings VI stockholders. We
anticipate the transaction will close in the second quarter of 2021.
With that, I will turn things over to RJ Pittman, CEO of Matterport to expand on the business and its
potential moving forward.
Company Highlights (RJ Pittman, CEO, Matterport)
Thank you Alec, Mark and the entire Gores team. We are excited to partner with Gores to accelerate the
next chapter of Matterport’s growth. I’m RJ Pittman, the Chief Executive Officer of Matterport. Prior to
joining Matterport as CEO in late 2018, I served as Chief Product Officer at eBay and before that was
leading product and technology initiatives for Apple and Google. I’ve spent the last two decades building
technology companies and have participated in multiple public offerings and M&A transactions for
companies I have founded or led.
With me today is Jay Remley, Chief Revenue Officer of Matterport, a seasoned executive with decades of
experience, including leading Maps and Cloud revenue for Google worldwide. Jay will speak to you later
about how our global customers use Matterport across the entire property lifecycle. Also with me today is
JD Fay, Chief Financial Officer of Matterport, and a long time Silicon Valley veteran. JD has a wealth of
public company CFO experience, including at View, NeoPhotonics and At-Road. He has over 20 years of
experience as a globally-focused senior executive, finance leader, and corporate lawyer. JD will speak to
you about how our data-driven SaaS business model produces rapid growth and capital-efficient financial
performance.

At Matterport, we have assembled an extraordinary executive team of industry veterans from some of the
most valuable companies in the world, including Google, Apple, Salesforce, LinkedIn, and more. This team
has the necessary senior leadership experience building and scaling multi-billion dollar platform
businesses to help Matterport achieve its mission of making every building and every space in the built
world more valuable and more accessible.
Real estate is the largest asset class in the world, with an estimated value of $230 trillion. This is more
than three times the value of all global equities combined. With more than four billion buildings
worldwide, the built world is the largest undisrupted market, with less than 1% digitized today. For building
owners, managers, underwriters, and occupants, managing the lifecycle of a building is unnecessarily
costly, time consuming, and inefficient in the modern world.
Founded in 2011, Matterport has been digitizing the built world for nearly a decade. We defined the spatial
data category for the built world with our market-leading technology platform that turns any physical
space into an immersive three dimensional digital twin. We have created what we believe is the largest
spatial data library in the world, with more than 10 billion square feet of space and growing. Millions of
buildings in more than 150 countries have been digitized, from homes, office spaces, museums and
schools to factories, hospitals, and retail stores.
As we continue to transform buildings into data, we are extending our spatial computing and data
platform to deliver unparalleled building intelligence and insights for our customers around the world. We
believe the demand for spatial data, analytics, and the resulting high-value building insights for
enterprises, businesses and institutions across industries, will continue to grow rapidly.
The combination of digitization and datafication represents a tremendous greenfield opportunity for
growth across this massive category and asset class. From the early stages of design and development
to marketing, operations, insurance and building repair, our software provides customers critical tools and
insights to drive cost savings, increase revenues and optimally manage their buildings and spaces. We
believe that hundreds of billions of dollars in unrealized utilization and operating efficiencies in the built
world can be unlocked through the power of our data platform. Our platform and data solutions are
universal across industries and building categories, giving Matterport a significant advantage as we
address this huge market and strive to increase the value of the largest asset class in the world.
We believe the total addressable market opportunity for digitizing the built world is over $240 billion, and
could be as high as $1 trillion as the market matures at scale. This is based on our analysis, modeling and
understanding of the global building stock of over 4 billion properties and 20 billion spaces in the world
today and growing. With the help of artificial intelligence (AI), machine learning (ML) and deep learning
(DL) technologies, we believe that with the additional monetization opportunities from powerful spatial
data-driven property insights and analytics, the total addressable market for the digitization and
datafication of the built world will reach more than $1 trillion.
The Matterport spatial data platform delivers value across a diverse set of industries and use cases.
Large retailers can manage thousands of store locations remotely, real estate agencies can provide
virtual open houses for hundreds of properties and thousands of visitors at the same time, and property
developers and insurance companies can more precisely document and assess the construction process
every step of the way with greater speed, efficiency and precision. Matterport delivers the critical digital

experience, tools and information that matter to our customers about properties of virtually any size,
shape, and location worldwide.
For nearly a decade, we have been perfecting our craft to create the most detailed, accurate, and data-rich
digital twins in the industry. Moreover, our 3D reconstruction process is fully automated, allowing our
solution to scale with equal precision to millions of buildings and spaces of any type, shape, and size in
the world. The universal applicability of our service provides Matterport significant scale and reach
across diverse verticals and any geography. By the start of 2021 our customer base had grown to over
250,000, with our digital twins reaching more than 150 countries and growing. We have digitized more
than 10 billion square feet of space across multiple industries, representing significant scale and growth
over the rest of the market.
With our 10-year head start, a robust patent portfolio, proven technology, and significant first scaler
advantage, we are uniquely positioned to significantly extend our market leading position worldwide.
I will now turn it over to Jay who will talk about our global customers and how they use Matterport.
Customer Highlights (Jay Remley, CRO, Matterport)
Thanks, RJ.
Every building in the world has the same lifecycle -- from its design and construction to its renting or
selling; from insuring, financing, and managing it to repairing, remodeling or redesigning it. Matterport
adds value across each of these stages whether it’s a home, office building, hotel, manufacturing plant, or
commercial airplane. We enable companies to take their built assets from offline to online and manage
them at scale on the Matterport platform.
We primarily sell to enterprises, including the Fortune 100, but we also sell to small- and medium-sized
businesses. Our customer base is global and spans numerous categories, as we have expanded beyond
the real estate vertical to AEC, travel and hospitality, repair and insurance, and industrial and facilities. We
currently serve over 250,000 businesses across these verticals, and we are building significant market
share in each of them. We have long standing relationships with many of the largest companies in these
industries that by themselves, manage tens of billions square feet of property. We expect our global
customer base to continue to grow rapidly as Matterport establishes itself as the digital standard of the
built world, and an integral component of managing a building’s lifecycle.
Matterport’s fundamental go-to-market model is built upon a SaaS-first, capture device agnostic
approach. We have invested aggressively to unlock a scalable SaaS flywheel for customer adoption with
multiple on-ramps to Matterport and a variety of ways to expand customer engagement. We will continue
to invest in these SaaS-first multiple on-ramps and cross-sell opportunities to accelerate our growth. The
key benefit to this approach is to offer our customers and future customers a frictionless, cost effective
way to start and then scale with Matterport. Our SaaS plans are priced from free for a single space
captured with a smartphone to custom plans tailored to large scale enterprise customer needs.
Now I am going to spend a few minutes talking about our customers and how Matterport is saving them
significant amounts of time and money, while providing the spatial data they need to make informed
decisions.

Architecture, engineering and construction firms like Gilbane and Burns & McDonnell use Matterport to
centralize all of their documentation through a browser and compare as-built models to engineering
drawings. And, our platform seamlessly integrates with their enterprise software applications, such as
AutoCAD, Revit, and BIM360 to streamline design and BIM modeling. Or Procore to manage all aspects of
a project as well as increase productivity with remote team collaboration.
Large residential real estate customers like Redfin, Compass and Keller Willams use Matterport to
dramatically increase engagement, attract more prospects, and close business virtually without time
consuming physical site visits. In fact, research shows that homes with virtual tours sell 30% faster and
realize up to 9% higher price. Commercial real estate companies like JLL and Cushman & Wakefield use
Matterport to digitize thousands of their buildings globally. By taking these assets online, our platform
helps manage their global portfolio anywhere, on any device.
Ericsson, with our platform partner Talon, is leveraging Matterport to manage the construction, as-built,
and facilities management of their vast telecom locations globally. As you can imagine, the time, expense
and CO2 emissions of travel to inspect and monitor the construction of thousands of structures
worldwide is very costly. Talon integrated Matterport into Ericsson’s enterprise tools to bring all of their
buildings online, helping them collaborate during the design and construction phases, and virtually
manage their global footprint.
Time and time again, our customers realize significant operating efficiencies, cost savings, and increased
property value with Matterport.
I will now turn it over to JD who will talk about the strength of our business model and financial
performance.
Financial Highlights (JD Fay, CFO, Matterport)
Thank you, Jay.
2020 was a record year for Matterport - the strongest year in our 10 year history. I am excited to share our
preliminary unaudited financial results today. I would also like to highlight the strength of our
subscription-based business model and performance metrics.
As earlier noted, we have the largest subscriber base in our industry, with over 250,000 subscribers on our
platform at the end of 2020. This is up an incredible 6.3x from 40,000 subscribers on the platform at the
end of 2019.
We have both free and paid subscriptions to the Matterport platform. The free subscription plan is an
important part of our model, as it provides subscribers a way to try Matterport using any compatible
device, including the smartphone in their pocket. Many of these subscribers trade up to paid plans over
time on their own or by connecting with our sales team to form an enterprise-level relationship.
As a consequence of our freemium flywheel strategy, as well as the great work by my colleagues growing
our paid subscriber base all year, we generated record total revenue in 2020. Total revenue was $85.9
million, up a remarkable 87% from 2019.

The majority of our revenue is comprised of monthly recurring subscription revenue and license revenue.
Total revenue from these sources is expected to be $45.2 million for 2020, up 85% from $24.5 million in
2019.
Our annual recurring revenue run rate, or ARR, exiting 2020 was $50.5 million. When adding in our typical
expansion from existing customers, we have visibility into approximately 85% of subscription revenue
forecasted for 2021.
We also have a Services business and a Product business. Both of these businesses are designed to
accelerate the speed at which customers come on to our platform as new subscribers.
We provide a variety of services, including in-app purchases and Capture Services. Capture Services is an
offering by which enterprise customers hire us to subcontract the capture of their spaces in high volume,
enabling them to get onto our platform more quickly and at scale. We can do this around the world
because we have built a large network of capture services partners. Services revenue is expected to be
$7.4 million for 2020, up an exceptional 159% from 2019.
Finally, we invented a high-precision, 3D, spatial data camera called the Matterport Pro2. This
breakthrough innovation is a proprietary technology that captures unparalleled spatial data for our
customers at scale. Product revenue from the sale of our camera is expected to be $33.3 million for 2020,
up 79% from 2019.
Now, I’d like to discuss our fast-growing subscriber base in more detail. In addition to our demonstrated
track record of growing overall revenue, the average monthly recurring revenue from subscribers who
joined the platform in 2019 compared to those who joined in 2020 is expected to have grown by a
remarkable 250% year-over-year.
Further, subscribers who joined the platform in 2019 have grown their average monthly recurring revenue
by 20% over the past year, and those who joined the platform in 2020 are expected to have grown their
average monthly recurring revenue by 32% in just six months. Net-net, subscribers are joining the
Matterport platform on paid plans at an increasing rate, and those subscribers are also increasing their
spend with us at an accelerating rate.
Our strategy for flexibly enabling customers to join our platform has resulted in a highly-efficient
subscriber-acquisition model that results in long-term, sticky customer relationships. We have an
extremely attractive ratio of subscriber lifetime value to customer acquisition cost of 11.7. This is nearly 4
times higher than the traditional level for high-performing companies. Moreover, we grew our LTV / CAC
ratio in 2020 by 4.7 times compared to 2019. Our LTV / CAC ratio is a strong indicator that we have a
unique opportunity to invest and further accelerate our growth.
Accordingly, we plan to continue to invest in the rapid growth of our business. And, even with this record
performance in 2020, we have only scratched the surface in our mission to digitally transform the built
world.
Now, I would like to turn the call back over to RJ for concluding remarks.

Concluding Remarks (RJ Pittman, CEO, Matterport)
Thanks JD. We believe Matterport has tremendous growth potential ahead. After securing market leading
positions in a variety of geographies and vertical markets, we have demonstrated our repeatable value
proposition and the ability of our sales growth model to scale. The magnitude of our total addressable
market is so large that even with leading market share, we believe our penetration rates today are a small
fraction of the true opportunity for Matterport. With a mature and tested go-to-market playbook and team
in place, we are focused on scaling execution across a carefully selected set of growth vectors.
These include:
First, scale the enterprise across industry verticals. Matterport will continue to drive customer growth by
expanding use cases and introducing new applications. We are particularly focused on acquiring and
retaining enterprise customers. With our massive spatial data library and pioneering AI-powered
capabilities, we pride ourselves on our ability to deliver value across the property lifecycle to customers
from a variety of different industries, including real estate, AEC, travel and hospitality, insurance, industrial
and facilities. We will continue expanding our solutions and reach to new industries such as
manufacturing and oil and gas. We will also increase investments in industry-specific sales and
marketing initiatives to increase sales efficiency and drive customer and recurring revenue growth,
particularly from large enterprise customers.
Second, expand internationally. The majority of the world’s buildings are located outside of the United
States, and we foresee massive opportunities in pursuing the digitization and datafication of the building
stock worldwide. Currently serving customers in more than 150 countries, we will seek to further
penetrate these existing geographies in order to add their unique spatial data to our platform as more
customers are acquired and more use cases adopted. This creates a powerful network effect that will
allow us to expand further into under-penetrated countries and unlock additional properties and spaces.
Third, invest in research and development. We will continue to invest in research and development to
improve our core AI technology and data science, expand our solutions portfolio, and support seamless
integration of our platform with third-party systems. We have a robust pipeline of new product releases.
For example, in May 2020, we launched Matterport for iPhone, which gave every recent iPhone owner the
ability to capture and collaborate on 3D spaces, and resulted in a significant number of new subscriptions
and Matterport spaces under management. In October 2020, we launched Matterport for Android as an
Early Access app, and we plan to make an official version of the app with capture functionality widely
available later this year. We see significant potential for future customer growth as we release more
products and create additional upselling opportunities.
And finally, expand partner integrations and our third party developer ecosystem. We aim to foster a
strong network of partners and developers around our Matterport platform. Through seamless integration
with our open, scalable and secure enterprise platform, organizations across numerous industries have
been able to automate workflows, enhance customer experiences and create custom extensions for
high-value vertical applications. For example, in May 2020, we rolled out integration capability with
Autodesk to help construction teams streamline documentation across workflows and collaborate
virtually. Going forward, we plan to develop additional strategic partnerships with leading software
providers to enable more effective integrations and enlarge our marketplace of third-party applications.

Matterport is a once in a decade company with extraordinary potential to revolutionize the way the
world’s largest asset class is created, managed, and valued over its lifetime. Today marks the beginning
of a pivotal milestone for our company that will drive acceleration across our business and create
tremendous growth opportunities for our customers, partners, and our employees. Matterport created this
category for the built world and we are the market leader, but in many respects we are just getting started
and our biggest and best years still to come.
We can’t wait to get started on this next stage of growth for Matterport. Thank you very much for joining
us.
[END]
Financial Disclaimers
We have prepared this document solely for informational purposes. You should not definitively rely upon
it or use it to form the definitive basis for any decision, contract, commitment or action whatsoever, with
respect to any proposed transaction or otherwise. You and your directors, officers, employees, agents and
affiliates must hold this document and any oral information provided in connection with this document in
strict confidence and may not communicate, reproduce, distribute or disclose it to any other person, or
refer to it publicly, in whole or in part at any time except with our prior written consent. You acknowledge
that you are (a) aware that the United States securities laws prohibit any person who has material,
non-public information concerning a company from purchasing or selling securities of such company or
from communicating such information to any other person under circumstances in which it is reasonably
likely that such person is likely to purchase or sell such securities, and (b) familiar with the Securities
Exchange Act of 1934, as amended, and the rules and regulations promulgated thereunder (collectively,
the “Exchange Act”), and that you will neither use, nor cause any third party to use, this document or any
information contained herein in contravention of the Exchange Act, including, without limitation, Rule
10b-5 thereunder. If you are not the intended recipient of this document, please delete and destroy all
copies immediately.
In connection with the proposed business combination, Gores Holdings VI intends to file a registration
statement on Form S-4 (the “Registration Statement”) that will include a proxy statement of Gores Holdings
VI, an information statement of Matterport, Inc. (“Matterport”) and a prospectus of Gores Holdings VI. The
proxy statement/information statement/prospectus will be sent to all Gores Holdings VI and Matterport
stockholders as of a record date to be established for voting on the proposed business combination and
the other matters to be voted upon at a meeting of the Gores Holding VI’s stockholders to be held to
approve the proposed business combination and other matters (the “Special Meeting”). Gores Holding VI
may also file other documents regarding the proposed business combination with the Securities and
Exchange Commission (the “SEC”). The definitive proxy statement/information statement/prospectus will
contain important information about the proposed business combination and the other matters to be voted
upon at the Special Meeting and is not intended to provide the basis for any investment decision or any
other decision in respect of such matters. Before making any voting decision, investors and security
holders of Gores Holding VI and Matterport are urged to read the registration statement, the proxy
statement/information statement/prospectus and all other relevant documents filed or that will be filed
with the SEC in connection with the proposed business combination as they become available because
they will contain important information about the proposed business combination.

Investors and security holders will be able to obtain free copies of the proxy statement/information
statement/prospectus and all other relevant documents filed or that will be filed with the SEC by Gores
Holdings VI through the website maintained by the SEC at www.sec.gov, or by directing a request to
Gores Holdings VI, Inc., 6260 Lookout Road, Boulder, CO 80301, attention: Jennifer Kwon Chou or by
contacting Morrow Sodali LLC, Gores Holdings VI’s proxy solicitor, for help, toll-free at (800) 662-5200
(banks and brokers can call collect at (203) 658-9400).
Gores Holdings VI and Matterport and their respective directors and officers may be deemed to be
participants in the solicitation of proxies from the Gores Holdings VI’s stockholders in connection with the
proposed business combination. Information about Gores Holdings VI’s directors and executive officers
and their ownership of Gores Holdings VI’s securities is set forth in Gores Holdings VI’s filings with the
SEC. Additional information regarding the interests of those persons and other persons who may be
deemed participants in the proposed business combination may be obtained by reading the proxy
statement/information statement/prospectus regarding the proposed business combination when it
becomes available. You may obtain free copies of these documents as described in the preceding
paragraph.
This document contains certain forward-looking statements within the meaning of the federal securities
laws with respect to the proposed business combination between Gores Holdings VI and Matterport, Inc.,
including statements regarding the benefits of the proposed business combination, the anticipated timing
of the proposed business combination, the services offered by Matterport and the markets in which
Matterport operates, business strategies, debt levels, industry environment, potential growth
opportunities, the effects of regulations and Gores Holdings VI’s or Matterport’s projected future results.
These forward-looking statements generally are identified by the words “believe,” “project,” “expect,”
“anticipate,” “estimate,” “intend,” “strategy,” “future,” “forecast,” “opportunity,” “plan,” “may,” “should,” “will,”
“would,” “will be,” “will continue,” “will likely result,” and similar expressions (including the negative
versions of such words or expressions).
Forward-looking statements are predictions, projections and other statements about future events that
are based on current expectations and assumptions and, as a result, are subject to risks and
uncertainties. Many factors could cause actual future events to differ materially from the forward-looking
statements in this document, including but not limited to: (i) the risk that the proposed business
combination may not be completed in a timely manner or at all, which may adversely affect the price of
Gores Holdings VI’s securities; (ii) the risk that the proposed business combination may not be completed
by Gores Holdings VI’s business combination deadline and the potential failure to obtain an extension of
the business combination deadline if sought by Gores Holdings VI; (iii) the failure to satisfy the conditions
to the consummation of the proposed business combination, including the approval of the proposed
business combination by Gores Holdings VI’s stockholders, the satisfaction of the minimum trust account
amount following redemptions by Gores Holdings VI’s public stockholders and the receipt of certain
governmental and regulatory approvals; (iv) the effect of the announcement or pendency of the proposed
business combination on Matterport’s business relationships, performance, and business generally; (v)
risks that the proposed business combination disrupts current plans of Matterport and potential
difficulties in Matterport employee retention as a result of the proposed business combination; (vi) the
outcome of any legal proceedings that may be instituted against Gores Holdings VI or Matterport related
to the agreement and plan of merger or the proposed business combination; (vii) the ability to maintain
the listing of Gores Holdings VI’s securities on the NASDAQ; (viii) the price of Gores Holdings VI’s
securities, including volatility resulting from changes in the competitive and highly regulated industries in

which Matterport plans to operate, variations in performance across competitors, changes in laws and
regulations affecting Matterport’s business and changes in the combined capital structure; and (ix) the
ability to implement business plans, forecasts, and other expectations after the completion of the
proposed business combination, and identify and realize additional opportunities. The foregoing list of
factors is not exhaustive. You should carefully consider the foregoing factors and the other risks and
uncertainties that will be described in Gores Holdings VI’s final proxy statement/information
statement/prospectus contained in the Registration Statement, including those under “Risk Factors”
therein, and other documents filed by Gores Holdings VI from time to time with the SEC. These filings
identify and address other important risks and uncertainties that could cause actual events and results to
differ materially from those contained in the forward-looking statements. Forward-looking statements
speak only as of the date they are made. Readers are cautioned not to put undue reliance on
forward-looking statements, and Gores Holdings VI and Matterport assume no obligation and, except as
required by law, do not intend to update or revise these forward-looking statements, whether as a result of
new information, future events, or otherwise. Neither Gores Holdings VI nor Matterport gives any
assurance that either Gores Holdings VI or Matterport will achieve its expectations.
This presentation contains financial forecasts for Matterport with respect to certain financial results for
the Company’s fiscal years 2020 through 2025. Neither Gores Holdings VI’s nor Matterport’s (collectively
the “Companies”)independent auditors have audited, studied, compiled or performed any procedures with
respect to the projections for the purposes of their inclusion in this document and, accordingly, they did
not express an opinion or provide any other form of assurance with respect thereto for the purpose of this
document. These projections are forward-looking statements and should not be relied upon as being
necessarily indicative of future results. In this document, certain of the above-mentioned projected
information has been provided for purposes of providing comparisons with historical data. The
assumptions and estimates underlying the projected financial information are inherently uncertain and
are subject to a wide variety of significant business, economic and competitive risks and uncertainties
that could cause actual results to differ materially from those contained in the projected financial
information. Accordingly, there can be no assurance that the prospective results are indicative of the
future performance of Matterport or that actual results will not differ materially from those presented in
the prospective information. Inclusion of the projected information in this document should not be
regarded as a representation by any person that the results contained in the prospective information will
be achieved.
This document relates to a proposed business combination between Gores Holdings VI and Matterport.
This document does not constitute an offer to sell or exchange, or the solicitation of an offer to buy or
exchange, any securities, nor shall there be any sale of securities in any jurisdiction in which such offer,
sale or exchange would be unlawful prior to registration or qualification under the securities laws of any
such jurisdiction. ADDITIONAL INFORMATION REGARDING THIS PRESENTATION AND CERTAIN
FINANCIAL AND OTHER COMPANY METRICS CONTAINED HEREIN IS INCLUDED IN THE APPENDIX TO
THIS PRESENTATION, AND RECIPIENTS ARE ENCOURAGED TO READ THE APPENDIX CAREFULLY.
We have prepared this document and the analyses contained in it based, in part, on certain assumptions
and information obtained by us from the recipient, its directors, officers, employees, agents, affiliates
and/or from other sources. Our use of such assumptions and information does not imply that we have
independently verified or necessarily agree with any of such assumptions or information, and we have
assumed and relied upon the accuracy and completeness of such assumptions and information for
purposes of this document. Neither we nor any of our affiliates, or our or their respective officers,

employees or agents, make any representation or warranty, express or implied, in relation to the accuracy
or completeness of the information contained in this document or any oral information provided in
connection herewith, or any data it generates and accept no responsibility, obligation or liability (whether
direct or indirect, in contract, tort or otherwise) in relation to any of such information. We and our affiliates
and our and their respective officers, employees and agents expressly disclaim any and all liability which
may be based on this document and any errors therein or omissions therefrom. Neither we nor any of our
affiliates, or our or their respective officers, employees or agents, make any representation or warranty,
express or implied, that any transaction has been or may be effected on the terms or in the manner stated
in this document, or as to the achievement or reasonableness of future projections, management targets,
estimates, prospects or returns, if any. Any views or terms contained herein are preliminary only, and are
based on financial, economic, market and other conditions prevailing as of the date of this document and
are therefore subject to change. We undertake no obligation or responsibility to update any of the
information contained in this document. Past performance does not guarantee or predict future
performance.
This document includes certain historical and forward-looking non-GAAP financial measures, including
EBITDA. Matterport defines EBITDA as non-GAAP earnings before income taxes, depreciation and
amortization. These non-GAAP measures are in addition to and not a substitute for or superior to
measures of financial performance prepared in accordance with GAAP and should not be considered as
an alternative to revenue, net income, operating income or any other performance measures derived in
accordance with GAAP. Matterport prepared these non-GAAP measures of financial results and believes
that they provide useful supplemental information to investors about Matterport. Matterport’s
management uses these non-GAAP measures to evaluate its historical and projected financial and
operating performance. However, there are a number of limitations related to the use of these non-GAAP
measures and their nearest GAAP equivalents. For example, other companies may calculate non-GAAP
measures differently, or may use other measures to calculate their financial performance and therefore
Matterport’s non-GAAP measures may not be directly comparable to similarly titled measures of other
companies. This document also contains certain projections of non-GAAP financial measures. Due to the
high variability and difficulty in making accurate forecasts and projections of some of the information
excluded from these projected measures, together with some of the excluded information not being
ascertainable or accessible, Matterport is unable to quantify certain amounts that would be required to be
included in the most directly comparable GAAP financial measures without unreasonable effort.
Consequently, no disclosure of estimated GAAP measures is included and no reconciliation of non-GAAP
financial measures is included. Further, the financial information and data contained in this document
does not conform to Regulation S-X. Such information and data may not be included in, may be adjusted
in, or may be presented differently in, any registration statement to be filed in connection with any
proposed transaction.
In this document, the Companies rely on and refer to certain information and statistics obtained from
third-party sources which they believe to be reliable. Neither of the Companies has independently verified
the accuracy or completeness of any such third-party information.
This document may contain certain trademarks, service marks, trade names and copyrights of other
companies, which are the property of their respective owners. Solely for convenience, some of the
trademarks, service marks, trade names and copyrights referred to in this document may be listed
without the TM, SM, © or ® symbols, but the Companies will assert, to the fullest extent under applicable

law, the rights of the applicable owners, if any, to these trademarks, service marks, trade names and
copyrights.

